In the era of globalization and liberalization, important investment and business decisions have to carefully consider long-term performance and prospects of different national economies. National governments would also compete with one another on the strength of their economic performance and policies. Several organizations make regular efforts to evaluate prospects and rank countries for different purposes but research identifying the top performing economies considering different dimensions of their long-term performance is conspicuous by its absence.
I n the era of greater liberalization and globalization, top performing economies of the world need to be carefully identified. This is important for the business strategy of the existing and potential multinational corporations as well as the policy decisions of the governments in different countries. Of late, several organizations have been conducting similar exercises regularly (The Economist, 1999; World Economic Forum, 1999 International Finance Corporation, 1999; World Bank, 1999 . Some of these exercises use only the published macroeconomic data available readily from secondary sources (e.g., The Economist, 1999; International Finance Corporation, 1999; Global Edge, 2002; and World Bank, 2003) , whereas the others combine them with specially conducted surveys in the participating countries (e.g., World Economic Forum, 1999 . Moreover, the precise objectives and focus of these exercises also differ. Some of them focus on the better performers amongst emerging markets only (e.g. The Economist, 1999; International Finance Corporation, 1999; Global Edge, 2002) , while the others identify the most competitive and technologically advanced economies (e.g., World Economic Forum, 1999 Forum, , 2002 Forum, , and 2003 .
The emerging economies, or more precisely, the emerging market economies, are generally identified on three criteria, viz., (i) low income or 'developing country' status, (ii) high economic growth, and (iii) government policies leading to greater opening of the economy to domestic and global market forces (Arnold and Quelch, 1998; Hoskisson et al., 2000) . The Economist (1999) currently identifies two distinct sets, viz., emerging economies and developed countries where size is also one of the criteria. In 1995, it had suggested grouping of countries into 'paralysed' (the poor economies), 'progressing' (the emerging economies), and 'paranoid' (the rich countries terrified by competition from the progressives). However, it soon realized that these groupings would not remain stable over time, given the ever-changing nature of the global forces. It, therefore, decided to identify two sets based on economic expansion through sound policies followed by countries with absolute size of the economy playing an important role. The International Finance Corporation (1999) identified 51 rapidly growing developing countries as emerging economies and Hoskisson et al. (2000) added 13 transition economies in the former USSR to make a list of 64 emerging market economies. All developed countries were excluded from their list.
There is, however, no serious effort at identifying the top performing economies in the world over a period, say a decade, irrespective of the level of their development. We need to consider the economic performance of different countries on various dimensions relevant for corporate business strategies and government policies. In this paper, we make an attempt in this direction by first considering a set of relevant indicators of economic performance over a decade and then identifying the top 50 economies with the help of those indicators. We report the results of this exercise for the decades of the eighties and the nineties and examine their similarities and implications. We also discuss the possibility of predicting a set of top performers for the next decade.
INDICATORS OF PERFORMANCE OVER A DECADE

Growth of Imports (Gimpgs)
Since business interests are linked to the market, we look for performance indicators primarily connected with the markets. We, therefore, consider the international trade of a country to get our first indicator of performance. Imports of goods and services into an economy provide the rest of the world with the market opportunities to do business with the country. While the size of imports determines the importance of the economy, its rate of growth over a fairly long period, say a decade, would reflect the performance of the economy. It is not the size but the rate of expansion that provides the business opportunity. We expect a performing economy to have a consistently high growth of imports. If a performing economy shows a low growth of imports, it implies the presence of either domestic distortions or restrictive trade policies as in the case of Japan (Teramishi, 1992) , Malta (Bonnici, 2002) , Cyprus, Panama, etc. Both represent negative aspects of the economic performance of a country. On the other hand, if the growth of imports is high on a sustained basis in a country not performing well on other fronts, e.g., Brazil, Ghana, Mexico, Turkey, etc., it may reflect a long-term strategy for growth based on the correction of domestic distortion. A period as long as a decade would hopefully ensure that short-term and temporary factors do not unduly influence the results.
Growth of Foreign Direct Investment (Gfdi)
The second indicator could be the ability of the economy to attract foreign capital. Trade liberalization is certainly an important dimension of globalization but factors flowing across the border are also an integral part of the concept as accepted by the World Trade Organization and its agreements on investment and services (Goyal and Mohd, 2001 ). Since capital is fungible and relatively more mobile across nations, the net inflows of the foreign direct investment (FDI) during a year would again reflect the level of development of an economy. Growth in these flows over a decade would reveal changing perceptions of the global community and fundamental changes taking place in the structure and policies in the economy. Very low growth of FDI over a decade would indicate either relative stagnation and saturation of the growth prospects of the economy in the foreigners' perception or presence of policies discouraging FDI. These are both negative aspects of economic performance. High growth of FDI like high growth of imports gives extra weight to the globally emerging markets.
Growth of Gross Capital Formation (Ggcf)
The third criterion identifying the top performers is to consider the total capital investment or capital formation undertaken in the economy. The gross capital formation (GCF) during a year reflects the level of development of an economy. The growth of real GCF over a decade reveals the rate of acceleration in the productive capacity and thereby indicates the maximum growth the economy is capable of achieving. It is possible to argue that an economy can grow over time mainly through sustained technical progress and may not, therefore, require very high growth of GCF 1 . However, most of the technical advances over a long time require fresh doses of capital (Nelson, 1964) . A high rate of technical progress on a sustained basis would lead to a high rate of obsolescence and hence a high rate of depreciation. The gross investment would, therefore, show high growth. Thus, a performing economy is not likely to show low growth of GCF.
Growth of Per Capita Gross Domestic Product (Ggdppc)
The next criterion could be the size of the market as measured by the per capita purchasing power generated in the system. Per capita real gross domestic product (GDP pc) is usually taken to reflect the level of development of a country. Its rate of growth sustained over a decade would be an undisputed indicator of economic performance of an economy. All the studies cited earlier have considered an indicator measuring economic expansion. We propose to consider GDP and not GNP because we would like to emphasize the productive capacity and resource efficiency in a geographical region rather than income accruing to the resources of a country. Secondly, the economic performance should be measured over time after adjusting for population growth.
Inflation (INF)
Another criterion for measuring the economic performance of the economies is price stability. Low inflation is one of the long-term policy objectives in almost all the countries. The lower the consumer price inflation, the better the investment and business climate in a country (Barro, 1997) . A low average rate of inflation in a country implies that the relative prices of commodities tend to remain more or less stable. The relative demand for commodities would then be determined by the growth of income and change in tastes and preferences. Since both are reasonably predictable, business uncertainties and risks are lower. High inflation, on the contrary, leads to greater business uncertainties and risks. Inflation is a distinct aspect of the economic performance of a country and should be included as a performance criterion to give due consideration to the business climate and sentiments.
Growth of Forex Reserves (Gfr)
Yet another performance indicator is the net result of the balance of payments of the country. The net effect of the current account and capital account is on the total reserves of foreign currency in the economy. There are several countries that have been aggressively pursuing the policy of accumulating foreign exchange reserves in their central monetary authority so that the currency crisis or any such threat to the stability of their financial system can be effectively tackled if the need arises (Jalan, 2002; Kapur and Patel, 2003) . In the light of the experience of the currency and financial crises during the last decade, the behaviour of the total reserves of foreign currencies in the country assumes a special significance as an indicator of the performance of the economy. It basically acts like a signal of the market power of the country's central monetary authority in the forex market. Again, it is not the level but the growth of reserves that reflects the economic performance of the country over a decade.
Human Development Index (HDI)
Finally, we consider the performance of an economy in terms of its past developmental efforts, specific points of advantage gained through deliberate development strategy or available through natural endowments, gifts or coincidences. All these factors get converted into the development of human resources in the country. HDI is based on the achievements of the economy on education, health, and income. It is a reasonably comprehensive measure of the level of human development in a country in relation to other countries (UNDP, 2002 How distinct are these seven indicators chosen to reflect the economic performance of countries? They appear to be quite distinct and represent different dimensions of the economic performance of countries during the eighties and the nineties. Tables 1 and 2 report the correlation matrices among these seven indicators for the eighties and the nineties respectively 4 . It is evident that none of the correlations is very high and substantial where r-squared exceeds 0.5. In fact, for most of the pairs, r-squared is less than 0.1, and for several pairs, r-squared is less than 0.01. Thus, the chosen seven indicators have captured quite well the distinct dimensions of the economic performance of the countries during the last two decades. Moreover, the two tables also show a general weakening of the correlations during the nineties when compared with the eighties for all indicators except inflation. This is an interesting finding because it means that the economic performance of countries, which was already specialized on a few dimensions, is becoming more specialized and focused during the nineties when compared to the eighties. It suggests that the development goals, targets, and strategies are becoming sharper and narrowly focused over time. This has an important implication for the identification of the top performers because the standard methods of combining different indicators attaching 'some uniform weights' become invalid and even conceptually challengeable. Thus, different popular methods like using equal weights to ranking of individual indicators or statistically derived weights through the principal component method (Desilva, Thattil and Gamini, 2000; Biswas and Caliendo, 2002; Güveli, 2000) or equal weights after converting the indicators into indices as in PQLI (Morris, 1979) and HDI (UNDP, 2002) are all meaningless in the light of our findings. Countries having different perceptions attach different importance to various dimensions of economic performance. Any uniform scale of weights cannot do justice to all. We, therefore, need a different approach.
IDENTIFYING THE TOP PERFORMERS
If the economic performance of countries is considered along one dimension and with one indicator, the rankings are generally non-controversial. However, when there are several dimensions and multiple indicators, overall rankings would be problematic. But, in order to identify a certain number of top performers, we may not need precise overall rankings of countries. This is because if our objective is to identify the 50 top overall performers, we can first identify the top 50 countries in each of the seven indicators by awarding one point each.
We would then emerge with seven different sets of 50 countries each. The countries that are common to all the seven sets are necessarily among the top 50 overall performers. This would be a sub-set comprising of only a small number of countries if at all. During the nineties, for example, there was no such country and during the eighties, there were only three such countries. We may, then, consider countries present in six out of the seven sets. These countries are among the top 50 performers in six out of the seven dimensions. Again the number of such countries is likely to be small, e.g., only eight such countries in the eighties and two in the nineties. We can, then, consider the countries appearing in any five sets, four sets and so on. Table 3 provides the distribution of 187 countries considered in this study according to their score that shows the number of sets they appear in during the eighties and the nineties. Some interesting patterns of economic performance of countries emerge from Table 3 . The number of allround performers scoring at least five points has sharply reduced to 12 during the nineties compared to 25 during the eighties. But, at the same time, the number of countries with a score of two or more has increased from 82 in the eighties to 96 in the nineties. An average country during the eighties had a score of one or none whereas, during the nineties, it had two or more. However, among the top performers, the shift appears to be in the reverse direction -an average top performer having a score of four or more during the eighties to only three during the nineties.
We may return to our question of how to select the top 50 overall performers if the distribution of the countries is as given in Table 3 . We can readily see that there are 39 countries in the eighties and 30 countries in the nineties with a score of four or more but there are 56 countries in the eighties and 66 countries in the nineties with a score of three or more. Therefore, we have to select 11 out of 17 countries in the eighties and 20 out of 36 countries in the nineties with a score of three to complete the list of 50 top overall performers in each decade. In order to select those countries, the indicators are converted into the corresponding indices with the best value in the indicator during a decade as 100 and the worst value as zero from among all the 187 countries. This exercise is done only for those indicators where the country ranks in the top 50. Then, the index values for all the three indicators in each of the 17 countries in the eighties and 36 countries in the nineties are added to arrive at the rankings of those countries so as to select 11 countries in the eighties and 20 countries in the nineties 5 . The top 50 overall performers so identified are presented in Tables 4 and 5 respectively along with their rankings in the seven indicators and the total score.
The advantage of this method over the other methods is that non-availability of data on one, two or three indicators for a country does not disqualify the country from being effectively considered. Actually, Tables 4 and 5 clearly bring out that there are several countries among the top 50 performing economies in the world where the data on some of the seven indicators are not available or reported. Methodological requirements of comprehensive data availability should not come in the way of recognizing their superior performance on other fronts. The only assumption we have to make about the nonavailability of an indicator value in a country is that the country does not rank among the top 50 in that particular indicator during the decade. It is certainly not as restrictive an assumption or a procedure as dropping the country altogether from the analysis, a common practice in other similar exercises. Faso  91  14  72  93  24  3  121  3  42  Chile  35  11  61  58  69  108  42  3  43  Dominican Republic  90  33  4  47  123  114  65  3  44  Germany  53  64  58  34  81  13  14  3  45  Greece  97  85  43  62  34  106  22  3  46  Ireland  37  89  35  94  61  64  21  3  47  New Zealand  96  77  56  30  21  82  16  3  48  Norway  50  82  74  36  55  63  6  3  49  Panama  152  129  111  3  100  5  44  3  50  Swaziland  24  69  50  16  57  96 
Top 50 Performers of the Eighties and the Nineties
A comparison of the top 50 performers during the eighties and the nineties is interesting. Twenty-six countries are common to both the lists. Twenty-four countries out of the top 50 during the eighties dropped out of the list to make room for 24 new entrants during the nineties. Out of the 24 emerging top performers during the nineties, as many as 13 countries had serious problems about data availability during the eighties. It is difficult to say whether they would have made it into the top 50 performers in the eighties if satisfactory data had been available on all indicators during the eighties. Ignoring the problem of data availability, however, it is important to compare the performance of all these 74 countries over two decades. Table 6 provides comparison in terms of the seven indicators between the two decades for each of the 26 countries common to both the lists. Table 6 reveals that in only five countries, viz., Australia, Chile, India, Ireland, and New Zealand, has the country score increased during the nineties over the eighties. In another five countries, it has remained the same and in the remaining 16 countries, it has fallen. Thus, although the 26 countries appear to have maintained their status as belonging to the top 50 performers in the eighties and the nineties, the relative performance in 16 of them has actually deteriorated over the years. A closer look at Table 6 reveals that, while the absolute performance in terms of most of the seven indicators has deteriorated for several of these 16 countries, it has actually improved for Denmark, Finland, and the Netherlands in spite of their relative performance going down. The trend rate of growth of per capita real GDP has increased from the eighties to the nineties only in nine out of these 26 common top performers during the two decades.
Another distinctive feature of the 26 common countries emerging clearly from Table 6 is that except India, the others have very high performance on the inflation and/or HDI front. Among this group of consistent performers, India is the only country with poor performance on both these counts. Except India, all countries show improvement in terms of inflation, while on the HDI front, all countries show clear improvement. It appears that high level of human development with good control over consumer inflation is almost a pre-condition for consistently high overall economic performance 6 . None of the other five indicators generates such a close association.
Those 24 countries that dropped out of the list of 50 top performers during the nineties from the list of the eighties indicate an all-round deteriorated performance except HDI (Table 7) . In HDI, there is a clear improvement in all the countries. Table 7 shows that in 18 out of 24 countries, the trend rate of growth in per capita real GDP has fallen sharply during the nineties compared to the eighties. The presence of China among these 24 countries is somewhat surprising because it has experienced absolute improvement in all but two indicators and yet it has lost its place relative to the others. However, drawing from our earlier discussion, we can argue that China is not performing very well relatively on both HDI and inflation and hence may not be able to maintain consistently high overall economic performance. In fact, out of the performers of the eighties, there are only two countries, viz., France and Belize, that have high performance on HDI and inflation and yet failed to maintain consistently high relative overall economic performance during the nineties.
The group of emerging performers of the nineties is presented in Table 8 . Non-availability of data for the eighties in the case of 11 out of the 24 countries makes it difficult to draw meaningful conclusions. Some of those countries could have been among the top 50 countries if satisfactory data had been available for the eighties. From the available data, however, we can say that several of these new entrants to this club of 50 are relatively shaky in the sense that they may not be able to hold on to their membership in the coming decade. This is because their performance on HDI and inflation front is relatively not high and far from what is required. Thus, Armenia, Bangladesh, Bosnia, Equatorial Guinea, Georgia, Maldives, Nicaragua, Sudan, Uganda, and Yemen will have to be extra cautious and make extra efforts to maintain their relative performance over the next decade.
The key to success in these economies appears to be control of inflation because they are lagging far behind in terms of HDI, the other critical indicator. Malaysia, the Bahamas, and Trinidad and Tobago, on the other hand, are very likely to maintain their relative performance during the next decade. All other countries on the list have to tackle the problem of high inflation in their economy to achieve stability and consistency of performance. It is indeed surprising that all the emerging performers of the nineties except the Bahamas, Malaysia, 
PREDICTING FUTURE PERFORMANCE
Finally, we attempt to predict the economic performance of countries in the next decade. As a first step, we find the correlation for each indicator value during the eighties and the nineties. All correlation coefficients are very low except for HDI where it turns out to be +0.9853.* For the rest, the r-squared are less than 0.09. Thus, except HDI, the future values of the other six indicators are not highly correlated with their current values when performance over a decade is considered on a given dimension. As a second step, then, we take the past performance on all the seven dimensions to check whether the future performance on seven individual dimensions can be explained. We, therefore, run regressions with each indicator in the nineties as the dependent variable and all the seven indicators in the eighties as the independent variables 8 . Here our intention is to examine the explanatory power of the performance indicator we are using rather than statistically mining explanatory variables. Four of our seven indicators are not explained satisfactorily by the past performance measures. Only three out of the seven regressions turn out to be statistically significant at 3 per cent level of significance in terms of the goodness of fit test. On these three regressions, we applied the step-wise regression procedures to arrive at the most significant and acceptable fit. The results are shown in Table 9 .
These findings are surprising for the following reasons:
• Contrary to what Barro (1997) found, inflation in equation (1) has a positive and significant coefficient implying a direct relationship with growth of income. Thus, our finding suggests the existence of a trade-off between higher inflation and higher growth.
• A negative and significant coefficient of Ggcf in equation (1) seems to contradict the finding of Blomstrom, Lipsey and Zyan (1996) that investment does not cause future growth. Higher investment is likely to result in higher incremental capital-output ratio by depressing the rate of return ultimately leading to a fall in the future growth of income. Thus, growth of investment may cause output growth, albeit negatively. However, in the cross-country regression framework, we can argue that the initial level of the investment rate in a country would play an important role in this relationship. Even when the incremental capital-output ratio remains constant in the face of rapid growth of investment, if the initial investment rate is low, future growth will be low; and with slow growth of investment, the growth of income will be high if the initial investment rate is high.* Under such conditions, our finding implies that investment rates across countries show a tendency of convergence.
• A negative and significant coefficient of Gfr in equation (2) contradicts the arguments of Kapur and Patel (2003) that the foreign investors may see high accumulation of forex reserves by a country as reducing the risk of financial crises. On the contrary, the foreign investors may perceive very rapid growth of forex reserves in a country as a symptom and a potential threat of the government intervention to the market forces. Once the forex reserves reach a reasonably safe level of six to seven months of imports, any excess accumulation can raise such suspicion. Even if direct costs of forex reserves are low for a country, their indirect costs in terms of reducing manoeuverability and flexibility of monetary policy instruments are very high.
• In view of the importance of inflation and HDI emerging from the discussion in the previous section, the finding in equation (3) suggests some distant trade-off considering the magnitude and significance of its coefficient. The rest of the findings of our regressions are in line with the existing literature. Thus, a positive and significant coefficient of Ggdppc in equation (3) and absence of HDI in equation (1) supports the hypothesis that growth causes human capital and not vice-versa 9 (Bils and Klenow, 1996) . Similarly, HDI is very important for growth of FDI (equation 2). Based on these three regressions, it is possible to generate the expected performance of different countries on the three indicators. On the assumption that the extent of relationship given by the estimated parameters in these regressions remain stable over time, we may plug in the values of the independent variables for the eighties to generate the prediction of the trend rates of growth of per capita real GDP and net inflow of FDI for the decade of 2001-2010 and the level of HDI in 2005 in different countries. Since the availability of data is better in the nineties, the number of countries covered in our prediction is 156.
The results predict a more even growth of per capita real GDP during the first decade of the 21st century. They also predict strong growth in the developed countries and considerable swings in the growth of the net inflows of FDI. Based on our prediction of the three performance indicators, 15 economies are likely to be among the top performers of the next decade and would obviously invite the attention of the business community. These countries, in the alphabetical order, are: Argentina, Australia, Chile, Costa Rica, Cyprus, Czech Republic, Finland, Hungary, Ireland, Malaysia, Malta, Mexico, Norway, Portugal, and Spain. There may be genuine surprises in store as far as the other 35 top performers of the future are concerned. This is because four of our seven indicators of economic performance do not depend on the past performance. They are largely governed by the policies and changes in economic environment. Therefore, while we can identify some of the 50 top performers of the future, we may not be able to identify most of them.
CONCLUSIONS AND IMPLICATIONS
In the era of globalization and liberalization, important investment and business decisions have to carefully consider long-term performance and prospects of different national economies. The national governments would also compete with one another on the strength of their economic performance and policies. Several organizations make regular efforts to evaluate prospects and rank countries for different purposes but research identifying the top performing economies considering different dimensions of their long-term performance is conspicuous by its absence. We have made a modest effort to bridge this gap by considering seven distinct criteria or indicators for measuring long-term performance and prospects of different economies to identify the top 50 performers. Our selected indicators are very distinct from one another not only during the decade of the eighties but also during the nineties. It is found that economic performance of countries, which was already specialized on a few dimensions, is becoming more specialized and focused during the nineties when compared to the eighties. It seems that development goals, targets, and strategies of countries are becoming sharper and narrowly focused over time. This makes all currently popular methods using uniform scale of weights to rank different countries considering different dimensions of economic performance invalid and unacceptable. As an effective alternative, a simple and robust method to identify the top 50 performers is proposed and used in the present study. Since the method does not require completeness of the entire set for each country, it can cover larger number of countries then hitherto considered.
The study has generated some interesting findings for national policy making and for businesses to assess macroeconomic prospects. There are 26 common countries in the two sets of top 50 performers during the eighties and the nineties. High performance on the consumer inflation and/or human development front has emerged practically as a pre-condition for consistently good overall performance. On this count, it appears that a large number of the new entrants to the club of 50 top performers during the nineties are not likely to hold on to their position in the coming decade. Such emerging economies may prove to be risky. The experience of the eighties and the nineties suggests that high inflation during a decade does not deter solid real economic performance on other dimensions during the same decade but may create problems of maintaining consistency of relative performance over time, if not checked. past performance does not help in general. However, three indicators, viz., growth of per capita income, growth of FDI, and HDI can be predicted to some extent through past performance on various dimensions. Our findings suggest a trade-off between high inflation and future high growth and between high inflation and future high HDI. Similarly, long-term growth of investment may negatively affect the future long-term growth of output and longterm growth of forex reserves may negatively affect future long-term growth of FDI in a country. Moreover, our findings also lend support to the hypothesis that growth causes human capital and not vice-versa.
Based on prediction of partial performance, the study identifies 15 economies likely to be among the top 50 performers in the first decade of the 21st century. Since four of our seven performance indicators do not depend on past performance, the remaining 35 top performers may spring genuine surprises. Economic environment and policies during the decade would decide their relative performance.
ENDNOTES
1. Solow (1957) and Abramovitz (1956) challenged the existing belief that capital accumulation played a very important role in the growth of a country. Several empirical studies of the developed countries, e.g., Denison (1967) and Auer (1979) corroborated their finding that technical progress plays an overwhelming role in accounting for the growth of per capita income of a country. However, recent evidences from the study of developing countries, e.g., World Bank (1991) and Young (1995) show a significant share of capital accumulation in the growth of a country. The issue is far from settled empirically. Easterly and Levine (2001) consider it a stylized fact that total factor productivity growth (TFPG) or the residual is more important than capital accumulation. 2. The imports, GCF, and GDPpc are measured in constant 1995 US$ whereas the net inflow of FDI is in current US$. Time series data on these four variables along with the consumer price annual inflation rate are available from the World Development Indicators published by the World Bank (2002) . Time series on forex reserves is available from IMF (2002) and the HDI is available from the UNDP (2002). 3. Out of 207 countries for which the World Development Indicators (2002) provide data, the non-availability of data does not permit us to construct even one indicator either for the eighties or the nineties in the case of 20 countries. We have, therefore, dropped those 20 countries from our analysis. For two countries (Afghanistan and Libya), none of the seven indicators could be constructed for the nineties whereas there were nine such countries for the 1980s. Moreover, countries are defined as distinct economies rather than political area. Thus, politically, Macao and Hong Kong fall under China, but here we have considered them as two economies or countries. The calculated indicators can be obtained from the authors. 4. The number of observations for each correlation in these tables differs because of the non-reporting of data on different indicators in the basic sources. 5. Equal weights to indexes at this stage is justified because all the countries in the group have appeared in the top 50 performers in any three out of the seven indicators. Our suggested method picks up only those indicators for a country where it has performed. Different countries may have performed on different indicators. The index only measures the strength of their relative performance compared to the best and the worst performers. Equal weights to add such relative performance in three different dimensions has nothing objectionable. 6. Using similar measurement and concept of consumer inflation with the cross-country data for the sixties, the seventies, and the eighties, Barro (1997) finds a significant negative relation between inflation and growth. He also finds the "causation from higher long-term inflation to reduced growth" (Chapter 3, p 117). His results do provide support to our finding here. It should be noted, however, that our finding considers good relative performance of a country on multiple dimensions and not on a single dimension of growth in income. 7. Our finding here appears to be in sharp contrast to Barro (1997) who finds "no sign in any range of a positive relation that would signify that higher inflation had to be tolerated to obtain more growth" (p 98). While growth of income is just one dimension of economic performance, we are considering multiple dimensions and only the emerging performers during the nineties. 8. Here the problem of data non-availability becomes a severe constraint. Fitting a multiple regression requires that the data matrix be complete and uniform for all variables. When we consider this constraint, the number of countries falls sharply from 187 to only 80. Since 80 is a large sample, our result may be considered reliable for prediction if found statistically significant. 9 A recent study finds two-way causality between the levels of economic and human development in India (Dholakia, 2003) . It does not contradict our findings here because we find that growth of per capita GDP in the previous decade is a significant determinant of the level of HDI but the previous level of HDI does not significantly determine growth of per capita GDP in the cross-country regressions.
